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Worthing Chamber of
Commerce & Industry

would like to thank our
partners for making this

newsletter possible
Working together

to encourage
and support

local business

NETWORKING
AS WELL as our own regular events,
the following organisations hold
networking events in our area:

■ BNI – Gary Nichols –
www.bniworthing.co.uk

■ Worthing Business Circle –
Steve Carroll –
www.worthingbusinesscircle.co.uk

■ Network for Business –
John Dunt –
www.networkforbusiness.com

■ Women’s Networking Co –
Kelley Stevens –
www.thewomensnetworkingcompany.com

■ Durrington High School Breakfast –
Karen Purser – 01903 705605

■ Best of Worthing – Matt Royal –
www.thebestof.co.uk/worthing

■ First Friday Club – The Burlington
Hotel from 12.30 –
www.firstfriday-network.co.uk

■ If you would like us to include
information on your networking group
email newsletter@worthingchamber.co.uk

Northbrook College’s Business
Development Team assists businesses to
increase company performance through

recognising, planning and delivering
training and development solutions.

DON’T forget the Adur... because
now, after 80 years of singularity,
it’s the Worthing & Adur Chamber
of Commerce & Industry.

The new, wider-embracing title
was swiftly adopted by the
Worthing Chamber annual meeting
– after it had almost as rapidly
returned its president Peter Bennett
and his 12-strong committee.

Having swept away the borough
boundary, the Chamber welcomed
an appropriate guest speaker in Ian
Lowrie: the chief executive of the
currently combining councils of
Worthing and Adur.

“I congratulate the Chamber
because I think it is the right step,”
he declared. “Expansion means
greater resilience and an increase
in business opportunities.
Preparing for the unknowns of
tomorrow is all about being creative
about the challenges of today.”

Lowrie viewed council spending
on new projects such as the
Worthing Birdman, the children’s
parade and ice rink as being ‘as
much about its spirit as its cash.’

He urged: “We must capture our
opportunities and be creative.”

Three glowingly-successful
Chamber developments have been
just that – its website development,
its partnerships, and its events.

The president’s report noted the
doubling of monthly events to two,
the networking and training value
of the Chamber Chats, and the
enthusiasm evident in attendances.

Having raised more than £11,000
for the Queen Alexandra Hospital
Home, the Chamber has adopted
The Sussex Community Foundation
as its charity for the forthcoming
year.

The Chamber recorded a profit of
£6,080 and a surplus, almost double
last year, of £13,099.

THE FREE workshop before the
Chamber Chat networking event at
the West Worthing Tennis & Squash
Club was an excellent presentation
by Benjamin Bonetti on how to be
successful with networking.
Here’s his top tips:
1 Be in the moment when you
network – if you suffer from
premature exasperation by
interrupting, talking too much or
being impatient, people will stop
listening before you finish speaking.
2 Don’t give an elevator seminar on
what you do – if you can’t say it in 15
words they won’t remember it.
3 Ask colleagues, associates or event

organisers to specifically make a
personal introduction to you to those
you want to meet. Keep them in the
loop of how things are developing
and thank them by returning with
something of value for them.
4 Don’t be reluctant to ask networks
if they know others who may benefit
from your products or services.
5 Provide first-hand evidence of what
you do so they can talk from
experience and value.
6 Take along several blank business
cards for those who ‘don’t have any
with them’ or have forgotten them.

When you leave, write three things
on all cards about each person that
was meaningful to them.
7 Make contact soon after meeting
prospects – don’t believe email is good
enough. Send a relevant article, have
something delivered, and show you
have their best interests in mind by
referring someone other than yourself
who can add value in a different way.
Be generous before you ask for
favours, introductions, or sales.
8 Give back, not up. If you don’t get
to second base immediately.
Remember, no is only the first of
maybe seven steps you may need to
get to yes.

9 Masterful networking builds
business. The stronger your
relationships the less likely you will
get resistance. If that’s important to
you for 2009, convert casual contacts
into business contracts by creating
a strategic approach to
networking and business
connections that both you and
your business partners will reap
the rewards.
10 Remember, Benjamin does
offer fantastic offers exclusively to
Worthing & Adur Chamber
members. If you are interested visit
his website www.empower-your-life.co.uk
or call him on 0845 194 9644.

Chamber Chat

Ten top tips on how to get the most out of networking

Expansion will
increase our
opportunities

As usual there is much
going on at the Chamber
and the exec is all geared

up for the coming year.
The new strategy was adopted

at the annual meeting together
with the new name – The
Worthing and Adur Chamber of
Commerce and Industry Limited
– the new logo and the new
executive committee.

Plans are being made by each
of the working groups – the
marketing group, the newsletter
group, the membership group,
and the events and functions
group – and we should be rolling
out their programmes in the
course of the year to follow our
new strategy.

The Chamber also chose a new
charity – The Sussex Community
Foundation.

We are delighted it will be our
chosen charity for the next year
and would ask all members to
attend the events held to raise
money for it.

The Sussex Community
Foundation has the unique
ability to double every pound
donated. It is also a charity
which benefits our area and
therefore has local interest.

We are already making plans
with the foundation for events
which will fundraise for the
charity and we would ask all
members to support these.

We are targeting Adur
businesses because this is an
exciting time for Worthing and
Adur, particularly with new
plans announced for Shoreham
Port area and 8,500 new houses.

This means new construction
work, new jobs and investment
in our area which we
wholeheartedly welcome.

We intend to have networking
events, to begin with in Lancing,
and then move across to
Shoreham because the local
economy does not have finite
boundaries.

Our aim is to increase
membership among Adur
businesses and build a strong
Adur presence in the Chamber.

Finally, now the awful
roadworks are over, let’s be
positive about the Worthing

seafront road improvements.
Okay, traffic has slowed in

front of the Pier Pavilion, but not
by very much than it was before.

However, the enhanced
pavement areas and more
welcoming aspect mean the £1m
invested by West Sussex County
Council in improving the
townscape of Worthing must be
put to good use.

What I find most exciting is the
old ‘winos’ shelter at the bottom
of Crescent Road is finally being
allowed to become a seafront
restaurant/café.

It is my earnest wish that
Worthing seafront will receive
more capital investment to turn
it into a place where you can sit
and watch the sea from lots of
different and excellent eating
places along our splendid
seafront.

The Seafront Shelter Initiative
was started by the Town Centre
Initiative and the borough
council has run with it. Let’s
hope this is a new beginning as
well.

So even in the middle (or
towards the end?) of the
recession there is great hope for
the future.

Chamber president
Peter Bennett looks ahead
to what promises to be an

exciting 12 months

Now let’s
make it a
year for
us all to
savour

The new executive committee
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Top tips:
Benjamin
Bonetti


